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 CREtech and PROPtech are two of the most popular and highly debated

topics in commercial real estate at this time. CREtech (Commercial Real

Estate Technology) is devoted to technological innovation in the real

estate sector. It aims to help the industry embrace, adopt, and future

proof their businesses. PROPtech (property technology) is the use of

information technology (IT) to help individuals and companies research,

buy, sell and manage real estate.

If you’ve been trying to get your arms around these topics, hopefully this e-

book will give you some clarity. We’ll be debunking some of the common

myths about both PropTech and CRETech as well as diving into what each

one actually means for the future of commercial real estate.

 Introdocution

important tip
Many property and construction

companies are missing out on cash that

they are entitled to as they do not think

they “do research and development”.



What is CREtech?
CRE stands for commercial real estate. 

It’s the industry as a whole, which includes

developers, investors, brokers, and

property managers. To explain the

concept behind the term, we’ll break

down the “tech” part of the CREtech

industry. It’s important to note that

commercial real estate tech is not

residential real estate technology. Even

though they’re both abbreviated CRE,

these industries are vastly different. 

Commercial real estate tech is the use of

technology to facilitate commercial real

estate industry processes. This can include

software for managing an investment

portfolio, retail lease agreements, or

construction management tools. 

CREtech helps the real estate industry
embrace, adopt and future-proof

their businesses.



What is PropTech?

 Property technology, also known as

proptech, can be defined as the usage

of technology and software to assist in

today’s real estate needs. For the office

sector specifically, this could mean

everything from digitally facilitating

unique workplace experiences, to

offering advanced data and analytics

capabilities for real-time feedback.

Even helping property teams purchase,

sell, and manage their assets.

In short: the goal is to make everything

about owning, leasing, or working in a

building unique, easier, and more

efficient.  

If you own a Real-Estate business,
there are certain aspects of your

company that make it unique. 

A good example is WeWork, which offers office rental and

management services but also has a robust app that allows users to

book space and track revenue.



Debunking the myths of PROPtech and
CREtech

Myth 1: Technology doesn't impact the real
estate industry.

Myth 2: There is no potential for tech start-
ups in the real estate business.

Myth 3: The Construction business cannot
benefit from new technology.

Myth 4: The real estate business is inflation
proof.

Myth 4: The real estate business won't
change. 



Impact of technology on the real estate industry
In recent years, we’ve seen an explosion

of technology-focused start-ups that are

disrupting different parts of the real

estate industry. While the housing market

has been a top priority for investors for

decades, technology has only recently

begun to play a larger role in the real

estate industry. There are a few reasons

for this shift - Some of the most

significant reasons include the rise of the

sharing economy, the increasing

digitisation of our daily lives, and the

growing popularity of real estate

investment as an asset class.

Start-Ups in Real-Estate
While PropTech companies have been around since the 1950s, CRE-

focused start-ups only started to appear in earnest around 2014.

PropTech is an umbrella term that covers any technology that pertains

to real estate. CRE-focused start-ups, on the other hand, are

companies that are using technology to disrupt specific parts of the

real estate industry. Some of the most popular include CRE

automation (like Workboard and Zoom), SaaS (like Roofstock and

Tenzo), and marketplaces (like Offerpad and Flip).



The Future of Construction
Business

The construction industry is one of the

oldest and most established industries in

the world. While it’s been experiencing

some exciting disruption over the past

few years, it’s expected to remain a

pillar of the global economy for

decades to come. That said, there are

some key areas where the industry will

be seeing significant change over the

next decade. 

There are plenty of people out there
who claim to know what they are

doing when they really don’t.

Data analytics will be a primary driver of change. Once it’s fully

embraced by the industry, it’s expected to improve workflow and

efficiency in a number of areas. Increased project transparency and

improved collaboration are also expected to be big benefits of data

analytics in the construction industry. Augmented reality and

automation will have a significant impact on the way construction

projects are managed. 



Impact of Inflation on Real-Estate Business
One of the most important things to

understand is that inflation will have a

huge impact on real-estate business in

the next decade. Inflation is when the

general level of prices rise in an

economy. It’s usually caused by an

increase in the supply of money in the

system. Real-estate investors will most

likely see a significant increase in the

costs of construction materials.

Construction materials such as steel,

lumber, concrete, and copper have all

seen an increase in price in recent years.

This is mostly due to the rising cost of

energy. 

Property business in the next 10 years
Real estate companies are likely to see a shift in the model used to sell

and lease property. The build-to-sell model (traditional model) is being

replaced by the build-to-lease model, which is growing in popularity

due to its simplicity and the shortening of the time it takes to complete

a deal.



 In the fragmented real estate industry,

it’s now more important than ever to find

your niche. There are countless different

segments from which property

consultants can choose. However, as

with many fields, the one that stands out

above the rest is the combination of

technology and real estate services. 

Investors and entrepreneurs have begun

to take note of this growing trend, and

as a result there has been a significant

increase in funding for startups in this

space. However, not every real estate

business can be labeled as an

“innovation company” or “alternative

investment firm.” In order to stand out

from the crowd, it’s important for

aspiring consultants to identify their

strengths and target market early on in

the process.

HOW TO RESPOND AS AN ENTREPRENEUR IN

REAL ESTATE OR PROPERTIES. 
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Summing Up

There are a few things that we can expect to see in the

construction industry over the next decade. A key trend is  that

over the next decade real-estate companies are likely to see a

shift from the “build to sell” model to the “build to lease”

model. There is also likely to be a significant increase in the

cost of construction materials due to rising inflation. 

The price of natural gas has been rising for years as supplies

have been declining. This has pushed up the price of electricity

which has made it more expensive for companies to produce

construction materials.

APEX Accountants is a chartered online

tax accountants firm. We are here to

help you with all your Taxation and

accounting needs.

www.apexaccountants.tax

info@apexaccountants.tax

https://www.apexaccountants.tax/
mailto:info@apexaccountants.tax


government grants and HMRC reliefs
If you run a small business, you are eligible for

some government grants and tax reliefs. 

If you hire people, then you can apply for the

Employment and skills gap funding. 

If you want to take on an apprentice, there are

funds that can help with the costs. 

If your business is facing a cash flow problem or is

able to demonstrate the need for investment, you

may be able to get a loan that is interest-free for

a certain period of time. 

If your business is in the retail sector and suffers

from cash flow problems, you might be eligible for

a seasonal payment assistance scheme. 

You might also be able to get advice and support

on marketing, developing your business plan, and

hiring the right workers from your local enterprise

office.

- FYI -


